
CLOUD 
COMPUTING

Efficiency and profitability are the words on every business 
owners lips, now more than ever. Agile and cost-saving IT 
solutions are a must. Step up the cloud.
 With adoption rates increasing amongst SMEs and the demand 
for flexible, scalable IT infrastructure surging, the cloud sector 
is just getting going.  

A NEW PHASE OF GROWTH ACCELERATED 
BY A CRISIS



WHAT DOES THE CLOUD 
LOOK LIKE POST-COVID?

ADOPTION OF PUBLIC CLOUD 
CONTINUES

Growing adoption of public cloud is often indicative 
of more businesses migrating operations to the 
cloud. The Covid-19 induced shift to remote working 
practices is ensuring long term growth in the 
public cloud market as businesses turn to agile IT 
capabilities.

THE NEED FOR LOCATION 
INDEPENDENCE

COVID-19 has shifted where employees, customers, 
suppliers and organisational ecosystems physically 
exist. Location independence requires a technology 
shift to support this new version of business.

USING DISTRIBUTED CLOUD

Distributed cloud provides public cloud options to 
differentphysicallocations.Thepubliccloudcompany
maintains, operates and evolves the services, but 
physically executes at the point of need. It allows 
customerstobenefitfrompubliccloudandavoid
costly and complicated private cloud solutions.shift to 
support this new version of business.

SOURCES  (1) Mintel: Cloud Computing 2020 (2) Megabuyte: Post- COVID Growth Strategies in Software & Digital Platforms 
  (3) Flexera Cloud Computing Trends: 2021 State of the Cloud Report   

“During the pandemic, cloud proved itself as the 
great enabler, facilitating access to resources 
for millions users that needed a quick response 
to working remotely – but this should not be 
considereditsdefiningmoment,moreaglimpse
of what it can support. 

The infrastructure that many companies have 
now established should be the foundation to 
unleash the power of applications that can 
transform business models, productivity and 
communication. Cloud is allowing access to data 
in new ways and in new places, but it needs a 
front end to make this consumable. App and API 
development should now be an integral part of 
any business decision. 

Whilsttheopportunityisenticing,cloudofferings
are not a total solution. Any project needs to 
consider three critical elements: how to connect, 
how to secure and how to back up. The right 
management will ultimately determine the long-
term success of any cloud deployment – it has 
to be a combination of technology, people and 
process.” 

JUSTIN HARLING, CEO 
CAE TECHNOLOGY SERVICES 

https://www.teceze.com/cybersecurity-challenges-in-2020-and-how-to-tackle-them/
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CHANGES IN PLANNED EXPENDITURE 
ON CLOUD COMPUTING DUE TO 
COVID-19

WHAT IS DRIVING THE MARKET?

ENTERPRISE DIGITISATION

The need for technology in operations, business 
agility,squeezingoutcostefficienciesandscalability
are all factors.

ECONOMIC CONDITIONS

Economic uncertainty as a direct result of Covid 
and Brexit have encouraged corporates to generate 
cost-efficienciesbystreamliningtheirITcapabilities.

INTERNET OF THINGS

InternetofThingsdevicesprovideflexibilityand
agility for businesses. With more data being 
collected and the need for analysis, cloud platforms 
are the only viable support.

WORKING PATTERNS

The pandemic has shifted working patterns with 
many now working remotely, straining existing IT 
systems and driving the demand for secure cloud 
computing.

SOURCES  (1) Mintel: Cloud Computing 2020 (2) Megabuyte: Post- COVID Growth Strategies in Software & Digital Platforms 
  (3) Flexera Cloud Computing Trends: 2021 State of the Cloud Report   

https://www.teceze.com/cybersecurity-challenges-in-2020-and-how-to-tackle-them/


OUR CLOUD JOURNEY AT COOPER PARRY

CP’S DIGITAL STRATEGY

“OverrecentyearsCooperParry’scloudfootprinthasimmenselyincreased.Weadoptacloudfirst
strategy ensuring most of the systems, applications, and hardware we employ are being hosted, provided, 
orsupportedbycloud-basedvendors.Adoptingcloud-basedsystemsprovidesCPwithaflexible,
scalable, and secure based approach and the cloud helps us implement relevant governance practices as 
well as adhering to the appropriate standards in which we must comply.   

 We embarked on our cloud journey in 2012 and it’s been full steam ahead ever since. The journey began 
migratingourtraditionalon-siteemailserversintoMicrosoft’sthenbrand-newOffice365hostedcloud
Service. Since then, CP has strategically transitioned core business applications, operations, and data 
tothecloud.Tonameafew,weutiliseservicesfromMicrosoft365/AzureandAmazonWebServices
and adopt the relevant cloud model (Infrastructure-as-a-Service, Platform-as-a-Service, Software-as-a-
Service)thatbestsuitsourspecificrequirements.

Cloud Tech has helped change the way CP do business. It’s played a huge role in our Digital Revolution, 
allowingstaffto“WorkfromAnywhereAnytime”.Italsofacilitateseffectivecollaborationandeaseof
access to required resources. Company assets such as laptop devices and mobile phones are being 
enrolled and managed by cloud platforms, enabling our IT Team to secure, manage and support such 
devices wherever there located.  

Wearebynomeansfinishedonourcloudjourney.We’llcontinuetomigrateandupdateservicesinthe
cloud, as well as staying ahead of the curve with respect to the ever-changing enhancements in cloud 
technology.” 

LIAM WALDRAM 
HEAD OF INTERNAL IT AT COOPER PARRY

CPs digital strategy is all about transforming our business for the digital age. About how we digitally transform to 
bring together people, data and processes to create value for clients and maintain a competitive advantage in a 
digital-firstworld.

At Cooper Parry, we started our CP Revolution almost 2 years ago now, we started looking at how to integrate 
future thinking into every aspect of our business. Our digital strategy is continually evolving and we understand 
the challenges faced by companies on their journey.  
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SOURCE (1) Mintel: Cloud Computing 2020
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AN M&A PERSPECTIVE – WHAT MAKES 
THE SECTOR ATTRACTIVE TO INVESTORS?
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END-TO-END SOLUTIONS 
The potential to create an 
end-to-end offering with 
acquisition opportunities 
on the market.

REVENUE VISIBILITY 
High visibility on future 
revenue and rolling 
customer contracts with 
a focus on SaaS models 
to avoid growth-dragging 
assets. 

HEALTHCARE CLOUD 
ADOPTION 
Increasing adoption in 
healthcare pushing up 
valuations. 

DOWNSTREAM 
OPPORTUNITIES 
Significant opportunity 
to explore untapped 
cloud growth in different 
industries, for example 
manufacturing or logistics.  

CAPITAL DEPLOYMENT 
The fragmented market 
provides a platform for 
consolidation and private 
equity capital deployment. 

RISING VALUATIONS 
Demand is increasing 
for a small pool of 
gold-standard assets, 
pushing valuations 
ever higher. Investors 
are keen to take 
advantage of the 
potential returns while 
trade players turn to 
organic growth. 

DIGITISATION 
The widespread 
digitisation as a result 
of the Covid pandemic 
means capital is 
turning to sectors that 
have adapted and are 
continuing to grow, for 
example EdTech. 
 

NIALL CHANTRILL 
Director & Head of IT 
Managed Services at 
Cooper Parry Corporate 
Finance 

NIALL ON CURRENT INVESTMENT TRENDS
“Unsurprisingly, the pandemic has created a surge in cloud-based software 
and services demand as a number of sectors turned to the cloud to protect 
normal working practices. This has attracted interest and capital in not 
just managed services businesses but a range of tech-enabled business 
services that have a cloud or SaaS element. Valuations remain high 
for those businesses with strong recurring revenue, particularly in non-
consumer facing sectors like cybersecurity, FinTech and EdTech.”

NIALL ON THE OUTLOOK FOR INVESTORS
“After a year unlike any other, where businesses were focussed on shoring 
upcashflowandmaximisingliquidity,M&Aasagrowthtoolwassomewhat
shelved.Despitethis,wesawanumberofdealscompleteinthefirsthalfof
2021 and the momentum is set to continue. The outlook is positive with all 
theingredientsforanactiveM&Amarket,frombusinesseslookingforscale
and growth to private equity houses looking to deploy the ‘dry powder’ 
that built through the pandemic. I anticipate tech and healthcare assets to 
continue to be sought after.”
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https://www.teceze.com/cybersecurity-challenges-in-2020-and-how-to-tackle-them/


AN M&A PERSPECTIVE – SPOTLIGHT ON 
TRANSACTIONS IN THE SPACE

04/01/2021  
DEAL VALUE: £107.28M 
EBITDA MULTIPLE: 10x
Ireland-based Arkphire provide IT managed 
services and procurement

05/08/2020 
DEAL VALUE: n/d 
EBITDA MULTIPLE: n/d
US-based company providing cloud migration 
and application development services

COMPANY DESCRIPTION

An American Digital Systems Integrator, Presidio provide customers with secure cloud environments that form 
the backbone of digital transformation.

ACQUISITION STRATEGY

“The acquisition is expected to provide Presidio an opportunity to assimilate Arkphire’s best practices into our 
own in the US while providing Presidio a platform to scale our ambitions in Europe and Asia Pacific.” 

Both of these acquisitions reflect the focus of the company on establishing a larger share of the cloud market 
domestically and in new markets.

COMPANY DESCRIPTION

British company specialising in managed hosting, networks and communications services.

ACQUISITION STRATEGY

“Claranet has set a deliberate and strong organic and non-organic growth strategy. We have evolved to 
leading positions in Cloud and Cybersecurity in other countries. Building on that experience, we have the 
ambition to do the same in Spain, a very relevant IT market in Europe”.

20/04/2021  
DEAL VALUE: n/d 
EBITDA MULTIPLE: n/d
Brazil-based provider of cloud computing and 
internet services

10/03/2021  
DEAL VALUE: n/d 
EBITDA MULTIPLE: n/d
Spain-based provider of solutions in the IT 
space, specialising in infrastructure and 
management  services both On-Premises 
and Private Cloud.

SOURCE (1) Mergermarket

https://www.teceze.com/cybersecurity-challenges-in-2020-and-how-to-tackle-them/


08/03/2021  
DEAL VALUE: n/d 
EBITDA MULTIPLE: n/d 
UK-based technology solutions provider 
specialising in networking technologies

COMPANY DESCRIPTION

Inflexion invest in ambitious, entrepreneurial management teams to accelerate growth in mid-market 
businesses typically valued between £10-£300m for a minority or majority stake.

21/12/2020 
DEAL VALUE:  £121.5M 
EBITDA MULTIPLE: 21.5x
UK-based cloud hosting provider

09/03/2021 
DEAL VALUE: n/d 
EBITDA MULTIPLE: n/d 
UK-based provider of business applications 
and cloud services platform. 

COMPANY DESCRIPTION

FPE Capital is a UK-based private equity firm which invests in technology, data workflow management, credit 
payment processing, and geoscience technology startup companies. 

12/10/2020 
DEAL VALUE: n/d 
EBITDA MULTIPLE: n/d
UK-based productivity dialler and provider of 
cloud contact centre solution. 

PRIVATE EQUITY INVESTMENT REMAINS STRONG

SOURCE (1) Mergermarket

AN M&A PERSPECTIVE – SPOTLIGHT ON 
TRANSACTIONS IN THE SPACE

https://www.teceze.com/cybersecurity-challenges-in-2020-and-how-to-tackle-them/


DATE TARGET TARGET ACTIVITY ACQUIRER
EV 

(£M)
EBITDA 
MULTIPLE

03/08/2021 Ancoris Limited UK-based cloud services provider in partnership with 
Google Cloud and related software developer

Beech Tree Private Equity n/d n/d

30/07/2021 Data Installation & 
Networking Services 
Limited

UK-based company providing network infrastructure 
design, installation and support services

North SP Group Limited 
(Livingbridge backed)

n/d n/d

17/06/2021 iseek 
Communications 
Pty Ltd

Australia-based provider cloud, data centre and 
connectivity services

Amber Infrastructure Limited 59.79 n/d

01/06/2021 Red River Technology 
LLC

US-based company engaged in providing security, 
network and cloud solutions

Cerberus Capital 
Management

n/d n/d

11/05/2021 Ivanti Software, Inc. US-based provider of cloud service management and 
unified endpoint management software solutions

Charlesbank Capital 
Partners, LLC

n/d n/d

12/04/2021 Conoa AB Sweden-based company specialized in next-generation 
cloud IT infrastructure that enables modern application 
development for its customers

Proact IT Group AB 8.96 10.4x

08/04/2021 Pure technology 
group Limited

UK-based provider of IT services and solutions including 
cloud and IoT

Fulcrum Technology Group 
B.V.

n/d n/d

12/03/2021 VC3, Inc. US-based provider of managed IT services, private cloud 
services, custom web applications, sharepoint consulting, 
and website design and hosting

Nautic Partners, LLC n/d n/d

10/03/2021 ID Grup S.A. Spain-based provider of solutions in the IT sector, 
specialized in infrastructure and management services 
both On-Premises and Private Cloud

Claranet Limited n/d n/d

09/03/2021 Codestone Limited UK-based provider of business applications and cloud 
services platform

FPE Capital LLP n/d n/d

11/02/2021 Olive 
Communications 
Limited

UK-based provider of managed cloud communications 
services

Onecom Limited 
(LDC-backed)

n/d n/d

04/01/2021 Vicom Computer 
Services, Inc.

US-based full-service multi-cloud infrastructure provider Converge Technology 
Solutions Corp.

18.34 n/d

03/12/2020 Arcus Cloud Services 
Limited

UK-based provider of advice, design, implementation and 
support services for the Amazon Web Services (AWS) 
cloud

Timico Limited n/d n/d

19/11/2020 Giacom World 
Networks Limited

UK-based company engaged in providing cloud-based IT 
and communications solutions

Digital Wholesale Solutions 
Ltd

70.00 n/d

10/11/2020 Groupware 
Technology, Inc.

US-based provider of data center infrastructure and cloud 
computing solutions, rack integration services

Trace3, Inc n/d n/d

06/11/2020 CDF Group Ltd UK-based company engaged in provision of software, 
managed IT services and consultancy solutions along 
with distribution of IT software solutions

Wayside Technology Group, 
Inc.

13.25 8.45x

26/10/2020 Groupe D.FI France-based provider of infrastructure, data 
management, integration, cloud and managed services

Martek SA n/d n/d

23/10/2020 Cetus Solutions 
Limited

UK-based company designing, implementing and 
providing secured IT infrastructure solutions to Private 
and Public Sector organizations

Proact IT Group AB 7.70 8.0x

06/10/2020 InterVision Systems, 
LLC

US-based company engaged in providing IT solutions, 
infrastructure and services for the cloud ecosystem

MidOcean Partners LLP n/d n/d

23/09/2020 Transparity Solutions 
Limited

UK-based company that provides a full range of Microsoft 
cloud solutions to support UK large corporates and 
enterprises

Beech Tree Private Equity n/d n/d

17/09/2020 Damecon BV Netherlands-based provider of managed cloud service Conscia Holding A/S n/d n/d

14/07/2020 Metaswitch Networks 
Limited

UK-based company engaged in providing cloud native 
communications software solutions

Microsoft Corporation n/d n/d

20/03/2020 Acora Limited UK-based provider of IT services Palatine Private Equity n/d n/d

13/03/2020 Memset Limited UK-based SME supplier of cloud hosting services Iomart Group Plc 4.20 n/d

RECENT TRANSACTIONS: CLOUD 
MANAGED SERVICES/INFRASTRUCTURE



DATE TARGET TARGET ACTIVITY ACQUIRER
EV 

(£M)
EBITDA 
MULTIPLE

02/10/201 LIMA Networks 
Limited

UK-based managed services, hybrid cloud and data 
centre solutions provider

Maven Capital Partners UK 
LLP

n/d n/d

22/07/2019 Onecom Limited UK-based provider of fixed-line telephone, broadband 
and cloud hosting services

LDC (Managers) Limited n/d n/d

01/05/2019 Samanage Ltd. UK-based company engaged in providing cloud based 
software management platform

SolarWinds Worldwide, LLC 251.57 n/d

31/10/2018 NewVoiceMedia 
Limited

UK-based developer and provider of cloud contact centre 
solutions

Vonage Holdings Corp 264.79 n/d

01/10/2018 FusionStorm, Inc. US-based provider information technology (IT) 
consulting, technology solutions, and cloud/managed 
services to enterprises

Computacenter Plc 69.02 n/d

09/08/2018 Organised Computer 
Systems Limited

UK-based company providing IT consulting, cloud 
computing and related management services

Cancom SE 29.00 7.7x

18/01/2017 Onyx Group Limited UK-based company providing cloud hosting and internet 
connectivity services

Pulsant Limited 65.00 11.6x

RECENT TRANSACTIONS: CLOUD 
MANAGED SERVICES/INFRASTRUCTURE



CONTACT US

BEN ROOKES Partner 
Ben joined Cooper Parry in 2002 and has over 14 years Corporate Finance experience. 
He has vast experience of advising business owners and management teams across 
a variety of sectors including both cross-border and domestic company disposals and 
private equity transactions. Ben recently  advised on the sale of IoT company, Apption 
Labs to US trade buyer Traeger Grills 
BenisamemberoftheGlobalM&ABoard.
benr@cooperparry.com

NIALL CHANTRILL Director
NialljoinedCooperParryCorporateFinancein2015havingspentfouryearsinthe
firm’sauditpractice.
NiallisaCharteredAccountantandholdsafirstclasshonoursdegreeinIndustrial
Economics from the University of Nottingham. 
Notable deals include the sale of Leicester Tissue Company to Accrol Papers and the 
sale of Apption Labs to US trade buyer Traeger Grills. 

niallc@cooperparry.com

LOREN DOCKSEY Analyst
Loren joined Cooper Parry Corporate Finance in 2020 as an analyst, assisting the team 
with deal origination and market research. 
Loren has experience of working on buy-side mandates for both private equity and 
trade players, assessing investment criteria, mapping the market and originating 
acquisition targets. 
He holds a BA (Hons) in Economics from The University of Derby and is a trainee 
Chartered Accountant. 
lorend@cooperparry.com

OUR RECENT COMPLETED DEALS IN THE TECHNOLOGY SPACE

To read more about our recent deals, CLICK HERE.

OUR TECHNOLOGY CONTACTS WITHIN THE 
COOPER PARRY CORPORATE FINANCE TEAM

https://cooperparry.com/corporate-finance-deals/


CONTACT US

STEVE LEITH 
Partner & Head of Tech & High Growth Team
StevejoinedCPinMarch2020toleadourTech&HighGrowthteambasedinLondon
which is focused on supporting scaleups and high growth companies.   
Prior to joining Cooper Parry, he spent 20 years in Grant Thornton’s Technology team 
creating and expanding Grant Thornton UK’s footprint in the venture-funded high 
growth space. Having worked with scaleups that have raised in total over £2bn in 
venture capital, Steve knows what it takes to support businesses coming through the 
venture and growth phases – speed, experience, pragmatism, and proportionate cost 
vs value are all key to getting the right advice matched to your growth plans.  Steve 
can provide the insight and guidance needed to make sure things get done and you are 
thinking ahead. 
stevel@cooperparry.com

OUR TECH AND HIGH GROWTH TEAM

Our tech & high growth team are highly experienced in advising growth companies. They have supported and advised 
from series a stage (or earlier) scale-ups including the following:

Raised $60m+ Raised $25m+ Raised $40m 

Raised $14m 
Series A 

Raised $20m Raised $10m 
Series A 

Raised $58m+ Raised $5m Raised $20m 

Raised $25m Raised $6m Raised $80m Raised $18m 

Raised $90m 

OurTech&HighGrowthteamworkswithFounders,CFOsandBoardsofearlystage,scale-upandhighgrowthbusinesses,
navigatingchallengesspanningfinance,strategy,technology,fundraising,andculture.

It’s the all-important advice you’ll need as you scale. We aim to be transparent and crystal-clear with clients on the risks and 
opportunities connected to your growth strategy. The team are well-versed, well-connected experts who’ve been working 
with growth companies for many years. They’ve tackled the hurdles in your way before and understand the pressures of the 
fundraising journey. We’re alive to the challenges faced by businesses raising venture and PE rounds, expanding nationally and 
internationally, and building towards exit. We have audit, tax and fundraising specialists in the team who share your hunger 
and passion for growth, with the know-how to provide shoulder to shoulder support that goes beyond the technical, to the 
practical.  Preparing you for due diligence and making sure you know what’s coming is at the heart of how we think. This how 
we’ll help you protect and accelerate your growth. 


